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English . Brand New Book ***** Print on Demand *****.An NSA is a customized contract between
USPS and a specific entity- often a mailer or foreign postal operator-typically lasting a year or
more. NSAs provide customer-specific rates-generally lower prices on specific mail products-in
exchange for meeting volume targets and mail preparation requirements. The goal of these
agreements is generally to encourage additional mail volume and revenue. For example, an NSA
may provide a postage rate discount, paid to the mailer as a rebate at the end of a fiscal year, for
all mail volume above a specific threshold.
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Reviews

It becomes an remarkable publication that we have possibly go through. It is among the most remarkable book i actually have read through. Your lifestyle
period will likely be transform when you total reading this publication.
-- Dom inique B er g str om      

It is simple in study easier to comprehend. It is one of the most awesome ebook i have read through. You wont truly feel monotony at at any moment of
your respective time (that's what catalogs are for concerning in the event you question me).
-- Clint Spor er  
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